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¢ ABOVE: Tony Quinn’s

types of mid-ife reorientation training."
Some of those encouraged to go told The Sunday
Tribune thiat the enthusiasmeahown by Quinn's
supporters made them feel compelled to attend,
evenif they couldn'tafford to. One woman, Kath-
leen White from the Lough area in Cork, says she
‘was advised to remortgage her house to find the
£15,000sbminar fee.

Tony staff
that they also came across hard-sell techniques.
They say that other members of the organisation
aggressively marketed the seminars and would
g0 out of their way to convince others to go on
them. Two people to whom The Sunday Tribune
spoke sévered all fons with th i
tion soon after the £15,000 seminars were intro-
duced because of their unease about the manner
in which they were being promoted.

up a relationship with an employee of

‘Quinn’s, who runs one of his health stores.
The woman heavily promoted the seminars
when the subject was raised and suggested the
reporter borrow from a bank or a credit union to
finance his attendance. She said not to tell the
institutions what the money was really for but to
say it was for a car or a holiday.

She said the money could be made back easily.
‘The Tony Quinn organisation admitted that peo-
Pl to tell other the
seminars and that some people may do soa little
too enthusiastically. “The best way to have the
life of your dreams is to show people how to live
thelife of theirs,” is one of the points made. How-
over Quinn's r!pnsemallves. Martin Forde and

$
’ DUR.ING this investigation, a reporter built
2

lald tollie tofinancial institutions.

 however, that there is afinan-
cial incentive which effectively encourages peo-
ple to'sell the seminars. “We know the average

house Quinn grew up on Arbour Hill in Dublin
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and health centre on Eccles Street, Dublin; RIGHT: the
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aseminar is urged to get others to attend subse-
quent ones. If a new customer signs up for a
£15,000 seminar, the person who made the intro-
duction gets £1,000, and if the newcomer then
introduces a new customer, the original agent
gets a further £2,000. The agent, however, must
commit to going to at least one Quinn seminar a

year.

“Many people find that everything can expand
if they get other people to go out [to the semi-
nars],” said Forde. “People will be encouraged to
talk about it, to actually give it away... That's the
phrase that's used, to gwe it away.” According w

outlined. “By using other people’s money and in
turn paying minimal taxes, Onassis accumulat-
ed a stupendous fortune,” it states.

‘The financial freedom document is described
asa blueprint that can take a person “intoanoth-
er dimension of living”. “I believe that when you
experience the results of the seminar, you will
want others to share in the benefits,” Quinn is
quoted as saying. But it would seem that the
main motive for sharing the dream with other
people is to get them to go on the seminar as well

“...You can do the perfect work of helping peo-
ple and have the life they want. This gives you an

money back in this way mm litl effort, It is

g circle of friends who truly owe
lheu' lives to you. In addition, you have ever-

described as a uniqn -a
statement repeated over and over again.

Also central to Quinn’s theory is the idea of
‘OPM (Other People’s Money). Quinn claims that
anyone who has become rich and famous has
done so using OPM or credit. He says that people
like Aristotle Onassis and Richard Branson
became rich through using other people and he

Quinn informs people
that the way for them
to find the life of their
dreams is to sell his
seminar to others

person can't pull £15,000 from their

said Forde. “What we will say to you is that you
are likely to be able to pull it back very well and
that will apply for promotion in a job, smrlinza

you decide l.h‘( yuu can send a couple of people
" They

!hetvlsand!’mla.l syswmmpheewlwmbypeo
ple can sell seminars to others. They said, howev-
ex, that only people who request to be part of the
system are included. A person who has attended

Tony Quinn’s qualifications

and his use this idea to promote
their seminars and to encourage people to bor-
row money toattend them.

The Sunday Tribune has obtained a copy of a
document entitled ‘Onassis: living in the money
flow’ and another called ‘Financial Freedom’
They are clem—ly marked with a specu] note

hey are ™
ple who have wmpleled tlaes & tmewiesk seil
nar”. In the Onassis leaflet, OPM is explained
and the idea of payingas little tax as possible is

jom to prAchse theart of
'These documents reveal the emphasis put on
sales techniques and of encoummng people to

That's it. And let yourself now become more and

THE EDUCO SYSTEM
and what the experts think of it

“SIMPLISTIC in the extreme and without any acceptable
< how one of Ircland’s leading academic psy-
chologists. |-..m-w,. Ciaran Benson. describes Tony
h'. developed in the early

Quinn sets out his stall for it ary
tape, a mishmash of metaphors and ‘insight’ that spends
new mind technology”.
that underlies Quinn’s Educo system is set
“If you want w.m-uun;.heuevnhnyou
ny inner doubt a come about.”
piece of research that rcptahzd ad nauseam is
that humans use less than 10% of the mind - “now it’s
sometimes said to be as little as 1-3%", Quinn states confi-
dently. He claims he can tap into the unconscious. Liken-
ing the mind to a computer, he says our true selves have
been ruined by thought programmes. “To the self,
thoughts can be added and subtracted. Thoughts can be in
the form of education. experience, conditioning. They can
be beliefs, worries, phobias, creeds, complexes, etc, These
solidify into what we call our personality... This pro-
mmed personality is nof vourself.”
Quinn’s solution is that we step out of thoughts, “anti-
life programmes” as he calls them,

accept a goal th. X
about effortlessly. You get into a state of #
attention’, where everything is effértless and you can be
100 times more aware the

our goal or
ly expressed in terins of riches and material success) and
you will instinctively follow that goal like a heat-seeking
missile,

Benson, the head of the m\rhnlugy department in Uni-
versity College Dublin, was dyrnmuurwml’l\my
Quinn’s before hpms by this
wspaper and had this to say after perusing extensive
material on Quinn’s Educo system, including the Educo
tapes. “1 have read all the documentation supplied by you
and on foot of it. whatever persuasiveness Mr Quinn has,
it has nothing to do with his grasp of psychology. I found
it simplistic in the extreme and without any acceptable
research support.”

He continued: “If he is persuasive with some types of
people, it is a persuasiveness wi

s needs and distresses rather than
ny scientific or theoretical understanding of contem-
porary human psychology. He purports to give people an
understanding that he has developed on the basis of
research that he has been conducting for most of his.
adult life. Nothing of what I have read <hm.nymm
mhpr than the most han d superficial understanding
v or of other human beings.

He describes Quinn’s theories mitive. “His use of
key concepts such as self and mind is extraol
primitive and confuscd. His metaphors such as ‘thought

‘more relaxed. As if you going to just blend
into the seat. And realise now that your mind is
going to absorb this material and it will absorb it
so much that you won't really have to do any-
thing about it. It will just start happening to
you... It is so wonderful to be able to just walk up
to people, which you can now do, and you can
now say ‘I have the answer for you'. You can say
“If you want that life of your dreams and you
want to be able to mine your unlimited treasure,
then now is the time’. You can tell them to take
that ultimate adventure and really live, to really
take that i
ar... Of course, you know in reality that they
are not really taking a big chance. They are just
spending the price of a car. So let them see that
you have done the seminar and reached a point
that they can reach, the same point that you are

sell the seminars. However,
indication of the out- andau( hani sell spin
Quinn has used in at least one of his seminars
that The Sunday Tribune knows of.

In the tape mentioned at the beginning of this
article it is apparent that the people Quinn is

‘his influence. Thy

terxcal sounds from the crowd. At the beginning,
Quinn makes them concentrate on relaxing.
When they are relaxed, he then sets about
explaining the selling technique that “never
fails” and tries to convince those present that the
only way they can live the full life of their dreams
is to sell the seminars to other people

Seén Collins isa

at... where you to them now
the selling system that never fails. You are
demonstrating that to them. That's it. To achieve
that state of mind the seminar will help them to
go from the point where they are at to the point
where they want to be... Let them see that you
have this ability to operate this mental state of
mind. That's itand in this way now, you are doing
the same work that I do. And from now on with
each second you are gaining greater, financial
freedom. And you are beginning to have the same
lifestyle as I would have.”
It should be noted also that during the semi-

nars Quinn refers to opposition and negative
thoughts. He tells that they must

of the Irish Institute of Counselling and Hyp-
notherapy. Having listened to the tapes, he said:
“It sounded as if [the people] were in an altered
state and [Quinn) was guiding them into some
sort of delusional place because he was absolute-
ly leaving out any possibility of failure and pos-
sibility of negativity This is always worrisome
because the reality is that things go wrong in
life.”

block out all opposition and negative thinking
and not allow it to stop them in their mission to
sell his seminars so others can have the life of
their dreams.

EN he was a teenager, Tony Quinn
idolised Charles Atlas, the puny kid who
overcame getting sand kicked in his face

m become Mr Universe. Qulnn has said that he

Atlas at one

and the possibility of failure

i hey said tack
the odds in people’s favour: They also said that
the peo];le on the tape may have requested the

The following is a sample of some of the

that he has won “about
1 body -building contests in total including Mr

lf you flick through Blueprint, you quickly
notice an almost obsessive interest with the body
beautiful and with the ageing process. The most

So just close
your eyes now and let yourself begin to relax.

of Pain’. Quinn's
research i

four patients

undergoing elective, and minor; surgery (a
video of the operations was shown on The Late
Late Show).

ple of this is Bob an
81-year-old man with a bodybuilder’s body.
‘The second obsession seems to be with Quinn
himself. His smiling image is pervasive, he is
always interviewed in the magazine, his name
crops up more often than a Murphy in Cork.
Some former employees and observers say that
there’s a messianic aspect to Quinn and that
something of a cult of personality has grown up
around him.
But Forde and Millea emphatically deny any
suggesuun of cultish characteristics. “We are a

the

learning. In| hmBlupthzhmthmo
m waﬂuwmuun!vurmxldumvend

service. We reject that alle-
gation entirely. As for the interview with Tony,
we like people to know where Tony is, what he’s
doing, what approach he's taking and what ser-

re very
than they reveal. In h
metaphor

to a scientific or
ing of human psychology.” he says.
Some of the psychological propositions and research
that Quinn uses simply do not stand up to scientific

Robertson, head of the psychology department in Trinity
College. Dublin, and the d tor of the Trinity College
Institute of Neuroscience. Robertson had not heard of
Quinn before The
Sunday Tribune
approached him

and had never seen

than 10% of their
mmds, he had this
to say: “This idea
that we only use
10% of our minds is
amodern myth
without any scien-
tific foundation.
There are no areas of brain tissue that are lying dormant,
waiting to be awakened. There are no magic bullets here.”

Asked about research that Quinn claims shows the
unconscious to be a site of a far larger portion of mental
life than Freud ever envisaged, Robertson said this propo-

ition could not be substantiated. “Much of our brain's

activity goes on outside of consciousness and we can be
influenced by events and stimuli of which we are not
aware. The nature of this unconscious activity studied by
experimental psychologists is, however, quite different
from Freud’s notion of the unconscious and there is no
evidence that it is greater in scope.”

Another piece of research, quoted by a tutor at Quinn
courses, is a study said to have been carried out in an old

person’s home that showed that the majority of people
who were senile had been exposed to people who were
senile when they were children. The children uncon-
sciously “photographed” the memory which became a
blueprint that continued into old age. The basis for this,
according to Quinn, is a study called Mindfuliness carried
out by Ellen Langer at Harvard and Yale universities.

However, Robertson refutes this. “Senility is a layman's
term for a range of brain diseases that are determined by
molecular changes in the brain and could not be affected
by early exposure to people with dementia. There is no
scientific basis for such a statement,” he said.

ln the l.nu!sl Blueprint for Lwtns. Quinn says that he

1 become two or

than they normally are. Benson says that this is ridicu-
lous. “In psychology you can rarely say that any capacity
is two or more times as much as some other capacity. To

Ciaran Benson: “Simplistic in the
extreme”
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To the allegation that some subscribers to
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make such stn(aments presupposes being able to specify
. It is in the nature of most psycho-

(hzl thi t be done. To claim to

degree,
ruun:hlnlhlmof‘ha_vlmmm‘dywr

Tony
him a guru, Forde says: “People are prepared to

brain and mind

be able to do so is either to betray a profound ignorance
about the use of numbers in psychological research or to

tobe
the ke role in all of my work."
A

allows a person to be anaesmensed He has a

deliberately mislead.”
Quinn also operates an extremely profitable postal

cnpschy(ororumua work

wwuh. mmwmmm Kdvanind Vogeo Dyniialis “Also,” adds Millea, " agurulsumwhopom's
in con- »
wﬁ:ﬁdnmm-mm - Qumnlsanuswro‘menmplmrandwewu.l
agipg” any new in his classi
‘would be mmmm& the degree. “Have y he;znm-em-eu er
mhpnp;n employee you can live de of it on your
tion in the thesis title. Martin Forde, a owntznns"Mywholellfe,ﬂmknsmiemsledm
yearsby cpr Tony atalllevels. I have always described it as the rat
Dr Johp Bear, based in California,is the lead- of in the rat race that stops and sits looking for a
fined of hyp- hole in the wall through which to escape. At first
cation, His it there is only the solid wall, so it just sits there,
the. until looking. Then one day the hole just appears and
arst)is fu It theIrish Institute for Coun- )There theratis free.
d the thesis. 1t's the way you tell them, Tony.
DCH qualifi-
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will be shown

NEXT WEEK IN
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we look at Tony Quinn’s back
structure of
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that is linked to Educo. His literature
says that the Educo system can be used to obtain results

aware that they are the subject of a
‘The postal requests have to be accompanied by a cheque
for £25, or £40 for a family, and have to be renewed month-

ring them in. He and a long-time
Cowmn promise to apply their minds for the desired
outcom

-nnen 1find 1 receive requests for third partieswho
don’t know of the request, yet it still works,” Quinn has
said of the system. “In fact, if the request seems
ble, like a terminal illness, then I always advocate:

making a request not to tell the person:

in case they include my




